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"We Own It!" exults the sign at the entrance to the Manufactured Housing Community for over-fifty-five-year-olds, 
The Woods, in Little River. In a brave move, the residents pulled off a coup in the Real Estate world by buying 
their own land. The project required a lot of research, big decisions, trusting each other, and taking major risks 
on the tightest of deadlines and amid fierce competition. Read the hair-raising account of getting to "We Own It!"

the woodsthe woods  ownsowns  the woods!the woods!
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FOLLOW YOUR DREAM, HOME.

OCEAN VIEW LIVING DOWNTOWN LUXURY HOME 

Architecturally-renovated commercial/
residential building in Fort Bragg’s historic 

Central District. | Fort Bragg (28260)
OFFERED AT $2,300,000

Highly attractive location with all the benefits 
of city utilities. Zone for 6-12 units.

Fort Bragg (27826)
OFFERED AT $329,000

DESIRABLE AREA NEAR MENDOCINO PERFECT LOT FOR DREAM HOME

3.2 acres of land with an ocean view.
Minutes from the charming village.

Mendocino (28340)
OFFERED AT $795,000

Immaculate custom built Craftsman. | 3.78
sunbelt acres. | “Tree house” views with Mitchell 

Creek running through. | Fort Bragg (28353)
OFFERED AT $875,000

2 bedroom, 2 bath with bonus office, storage, 
private deck ready for your hot tub.  

Little River (28308)
OFFERED AT $331,900

Beautiful and serene environment | 4.5 Acres | 
Forest location with Smith Creek crossing 

property.| Little River (28085)
OFFERED AT $350,000

STUNNING 84 ACRE RETREAT

Beautifully landscaped, Sustainably designed 
Idyllic botanical sanctuary, beautiful 
greenhouse, barn, outdoor kitchen 

Ft Bragg (28162) | OFFERED AT $3,100,000

SPRAWLING RANCH

Privately gated 10+ acre ranch with newly built 
modern farmhouse | 3,000 sq. ft. workshop 
and livable treehouse | Fort Bragg (28129)

OFFERED AT $1,395,000

DEVELOPMENT OPPORTUNITY

Existing rental on 10+ acres
Zoned for high density residential

Fort Bragg (27997)
OFFERED AT $875,000

LOCATION AND LIGHT

EXCLUSIVE MULTI-USE OFFERING

3 bedroom, 2 bath; in 55+ aged community.
 Spacious light-filled home. Double garage 

with storage.| Little River (28021) 
OFFERED AT $399,000

4 bedroom, 5 bath, 8 units
Mixed-use, three-story building;

best views in town | Mendocino (28123)
OFFERED AT $1,500,000

P R I VAT E  R E T R E AT CHARMING HOME WITH GARAGE

David Coddington
Broker, Global Real Estate Advisor
(707) 357-3579 
david.coddington@evrealestate.com
DRE# 01261496

Craig Comen
Global Real Estate Advisor
(707) 813-7117
craig.comen@evrealestate.com
DRE# 02036136

Craig High
Global Real Estate Advisor
(415) 637-6996
craig.high@evrealestate.com
DRE# 01522135

Kelley Urbani
Global Real Estate Advisor
(707) 813-4406
kelley.urbani@evrealestate.com
DRE# 02094249

Robert Kelsey
Global Real Estate Advisor
(707) 513-0454
robert.kelsey@evrealestate.com
DRE# 01953586

Tracy Wolfson
Global Real Estate Advisor
(707) 272-5733
tracy.wolfson@evrealestate.com
DRE# 02089975

Joanna Schiro
Global Real Estate Advisor
(707) 536-8691
joanna.schiro@evrealestate.com
DRE# 02094249

Claire Amanno
Global Real Estate Advisor
(707) 357-3574
claire.amanno@evrealestate.com
DRE# 02055686

UPDATED CLASSIC CRAFTSMAN

Located in desirable neighborhood.
RV/Boat space and workshop. 

Close to downtown. | Fort Bragg (28386)
OFFERED AT $545,000

E N G E L  &  V Ö L K E R S  M E N D O C I N O  C O U N T Y   ( 7 0 7 )  9 3 7 - 5 0 7 1  

 1 0 4 8 3  L A N S I N G  S T R E E T,  M E N D O C I N O   M E N D O C I N O . E V R E A L E S TAT E . C O
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BELOW: Cover of The Woods' first brochure, circa 1972. The planned one hundred, thirty-two spaces 
were eventually reduced to today's one hundred, nine units. Photos by Gary Bachelor. 

the woodsthe woods  ownsowns  the woods!the woods!

W
hen I arrived in Mendocino in 1972, just back from a two-year trip with my then 
partner, Gary Bachelor, we were road-weary and stone-broke. Gary, Fort Bragger, 
born and raised, and a wonderful photographer, thought we ought to start mak-
ing brochures for local motels and restaurants as a way to get some money into 
our vacuous wallets. I forget whom I approached in my initial attempts at sales, 

except for one couple: Paul and Ruth Tay. They were unforgettable. Paul had been a well-known 
architect in Long Beach, California where he had designed extraordinary mid-century modern 
houses for well-to-do clients. Known as “Tay Homes,” they are considered architectural gems 
that today sell in the neighborhood of two million dollars, if you can find one for sale. He and 
Ruth had relocated to Mendocino and bought forty-three acres of primeval forest in Little River 
with a dream of making a unique housing development there. They were probably in their mid-
forties, but to me, at twenty-six, they looked super-old, and I was amazed that people that old 
could be so madly in love with each other.

Paul said that one of his most important influences was Frank Lloyd Wright. During our inter-
views for the brochure, he described Wright’s theory of designing spaces that were expansive 
and then flowed to smaller, more intimate areas and back out, to make living spaces that 
“breathed.” Tay often used floor-to-ceiling walls of glass and his houses invariably are described 
as being “flooded with light,” that they “bring the outside in,” so that Nature becomes part of the 
interior decor. He and Ruth dreamed of developing an affordable housing park that employed 
his architectural philosophy and aesthetic. They went on pilgrimages all over the country to find 
models for what they wanted to do, but each time they traveled to developments that boasted 
“unique,” “unparalleled,” “special” treatments, they found only disappointing parking lots with 
some little strips of lawn between tightly packed, treeless plots. To get to their dream, they had 
to make it up as they went, and The Woods was the vibrant outcome of their vision.

On one of their forays, they attended a trade show for factory-built homes and decided to 
purchase pre-built homes to sell on their property in Little River. The initial manufactured homes 
of The Woods were produced by Levitt International, a company known for one of the nation’s 
first planned communities known as Levittown, Pennsylvania. Much like Levitt International’s 
founder, Abraham Levitt, Tay’s goal was to establish a community of affordable homes, but in 
a natural forested setting.

The land, backed up to Van Damme State Park and across the street from the Little River 
Airport, was densely covered with towering firs, pines, redwoods, ferns, transition and pygmy 
woods, and was richly inhabited by wildlife. With Paul’s respect and love of Nature, they in-
tended to leave as much of the forest alone as possible while situating reasonably priced homes 
amid the natural abundance. Paul described saving trees from chainsaws by painstakingly 
side-jacking the buildings into place. He reduced the number of planned houses to allow more 
breathing room between structures. He and Ruth would walk the property regularly to observe 
the best situations for new buildings and would position them this way and that to maximize 
privacy and views.

Gary and I got to have several meetings with them as we walked the newly paved roads that 
meandered artfully through the trees while I composed the narrative for the brochures and Gary 
planned out and shot the photos we would use at different times during the day and in various 
kinds of weather, so we got to be with the Tays in their home and see their peaceful, loving 
partnership in action as they went forward with their unique dream.

A foggy early morning shot was chosen for the cover. The copy inside the brochure described 
The Woods thus:

Story by James Kachik, Susan Holli, Frank Hartzell, Zida Borcich; Photos by Francois and Ricia Araiza

The Woods—Continued on Page 13
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For information about advertising in Real Handy Ads Call 357-4371 and ask for Lisa 
Or write to:  Real Estate Magazine, 160 South Harold Street, Fort Bragg, CA 95437

PACIFIC LANDSCAPING
SERVICES

Mowing | Hedge Trimming 
Pruning | Planting | Weeding

Alejandro: 707.357.5109

HEFTY HOMES
Fire Safe, Earthquake Safe, 

Termite Free Homes
707.357.4150

30 YRS ON THE COAST! Mark Anderson
heftyhomes.org | mark@heftyhomes.org 

HH License 
855122

Design/Build   |   Estate Development/Master Planning

Loan Officer – Construction
Helping you find the perfect loan!

707.239.8092
TerryPhenicie@UmpquaBank.com

Terry Phenicie NMLS1698494 

HOME LENDING

Daulton Abernathy NMLS # 232299

Mortgage Loan Officer 
Home Lending Division

707.354.3333
DaultonAbernathy@UmpquaBank.com

HOME LENDING

S

our roots run deep

License # C10-18-0000072-TEMP

Open daily 11 a.m. to 6 p.m. 
707-937-3123

Soldemendocino.com

Keeping the ‘Love In It’ 
since 2011

Come visit our new shop! 
45110 Main Street   |   Mendocino

Marcel’s 
Painting
interior and exterior
free estimates
707-813-7084
license #906083

Mendocino
Hardware
Hardware ·  Paint ·  Plumbing  

Electrical ·  Lumber 
Housewares

937-0375
10510 Howard Street 

Mendocino

Open 7 Days a Week!

HOME STYLE CAFEHOME STYLE CAFE
790 S. Main Street in Fort Bragg 790 S. Main Street in Fort Bragg 

707.964.6106707.964.6106

BREAKFAST & LUNCH BREAKFAST & LUNCH 
SINCE 1985 SINCE 1985 

6:30 a.m. — 2 p.m. 6:30 a.m. — 2 p.m. 
INDOORS, OUTDOORS, & TO-GOINDOORS, OUTDOORS, & TO-GO

accept cash & creditaccept cash & credit

Rio Wilhelmi 
& Daniella Nakao 

Design
• As Builts • Construction Documentation

• Hand Drawn/Any Plans Converted to AutoCAD

• Remodel/New Construction • Problem Solving

“Let’s make your dream come true.”

714-752-7777
asbuiltsbyrnd@gmail.com

Lisa Aloha  Lisa Aloha  
Massage TherapyMassage Therapy

Offering:Offering: Therapeutic Massage Therapeutic Massage
Deep Tissue, Lomi Lomi Deep Tissue, Lomi Lomi 
Transformative BodyworkTransformative Bodywork
Thai, Yoga or Pregnancy MassageThai, Yoga or Pregnancy Massage
and Myofascial Releaseand Myofascial Release

Certified & Insured Member ABMPCertified & Insured Member ABMP

www.lisaaloha.massagetherapy.comwww.lisaaloha.massagetherapy.com

707-357-4371707-357-4371
Mention this ad for a $20 discount.Mention this ad for a $20 discount.

Aaron Rosen,
Owner/Operator

License #OPR 10935

Locally Owned & Operated on the Mendocino Coast

• THOROUGH INSPECTIONS
• STRUCTURAL TREATMENTS 
• PROVIDING GENERAL PEST CONTROL
• ALTERNATIVES TO FUMIGATION AVAILABLE

964-7909
 247 North Main Street • Fort Bragg, CA 95437
 www.mendolaketermitecontrol.com

Looking for a gem?

45280 Main Street  .  Mendocino

@mendocinosandpiper

707.937.3102

Largest seLection of affordabLe jeweLry

435 N. Main Street 
Fort Bragg, CA 95437
(707) 961-0911
www.lsndesign.com

Schlosser, Newberger
ArchitectsArchitects

Architecture, Landscape Design 
& Energy Analysis

Diana

PO Box 395 • Albion •California 95410
www.dianawiedemann.com

got water? 
We’re All Tanked Up! 

Reserve your 10,000 gallon 
CONCRETE WATER TANK!

707.357.4150
DESIGN-BUILDER Mark Anderson

ccwinecaves.com  mark@ccwinecaves.com 
LICENSE 855122 

GENERAL B & C3 SWIMMING POOL, 
EXCAVATING, LAND DEVELOPMENT

Paul

Architect

Douglas

PO Box 1393 Mendocino
CA 95460
      707 937-3729
medarch@mcn.org

www.pauldouglasarchitect.com

Fort Bragg
Plumbing

Well Test Reports
Septic Tank Inspections

Complete Water System Service
Water Filtration Water Heaters

Complete Plumbing Emergency Service

State Cont. Lic. No. 407516
P.O. Box 1878, Fort Bragg, CA 95437

(707) 964-0604

Debra Beck Lennox, AIA
Art & Architecture

User-friendly green design since 1985

707.937.0770
dblennox.com  
dblennox@mcn.org

TONK'S 
      TREE SERVICE

• SPURLESS TRIMMING & SHAPING 
FOR HEALTHY, SAFE,TREES

• VIEW & SUN IMPROVEMENT
• HAZARDOUS REMOVALS

• STUMP GRINDING
• BRUSH CHIPPING

• STORM CALLS

OWNER OPERATED
CA LIC. NO. 798911 • INSURED

964-6209
www.tonkstreeservice.com

E-mail: tonk@mcn.org

ALBION DOORS & WINDOWS
New and Recycled

Unique Styles — Low Prices
Antique Door Hardware

Larry Sawyer & Harriet Bye
707  937-0078
knobsession.com
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REAL ESTATE MAGAZINE is a FREE Publication.
The price of a subscription covers the cost of FIRST CLASS MAIL plus a small handling fee.

Yes, I would like to receive REAL ESTATE MAGAZINE for:
o 6 months (6 issues) $30.00  o 1 year (12 issues) $60.00

Please send check to: REM, 160 South Harold Street, Fort Bragg, CA 95437

Name ___________________________Address __________________________________

City State Zip _______________________________________________________________
(Please allow 3 weeks for first delivery)

REAL ESTATE MAGAZINE
160 South Harold Street 

Fort Bragg California 95437

tel: 707.964.2522
realestatemendocino.com

remzb@mcn.org

REAL ESTATE MAGAZINE, Mendocino Coast 
Property | Lifestyle | Community is published 
monthly by Studio Z Mendocino. Neither the 
publisher, nor brokers will be responsible or liable for 
typographical errors, misinformation, misprints, etc. 
Opinions expressed in EDITorials are those of the 
author and may not be those of the publisher, 
EDITors, or advertisers. Properties are subject to 
prior sale. Publisher reserves the right to accept 
or reject all EDITorial and advertising matter.

Copyright © 2022. All rights reserved. No part of 
this publication may be reproduced without the 
written consent of the publisher, Studio Z Mendocino.

WHODUNIT
Publisher  Studio Z Mendocino 
Managing Editor Lisa Norman 
Calendar Submissions  rem@mcn.org

Real Estate Ads/Renewals   707.964.2522

Ad Production  Joe Neves 707.964.2522

 remofc@mcn.org

Publisher/Graphics/Sales   Zida Borcich 707.964.2522

 remzb@mcn.org

DISTRIBUTION (8000 copies monthly) 

Fort Bragg, Mendocino, 
Little River, Albion Beal Ramsing
Anderson Valley  Beal Ramsing 
Willits and Ukiah  Beal Ramsing 
Replenishments  Mendo     Chuck Hathaway
If you run out, please call… 707.964.2522 

REAL ESTATE MAGAZINE

ONLINE? YES! FIND ARCHIVES AT REALESTATEMENDOCINO.COM

REAL ESTATE MAGAZINE
Did you know you can read all our stories online?

YES! TELL YOUR FRIENDS: REALESTATEMENDOCINO.COM

STEP-UP IN BASIS RULE 
Recently, I have had several clients inquire about “stepped-up basis” and 

how that relates to property taxes. This is a common area of confusion. To 
better appreciate the difference in the two concepts, it is helpful to realize that 
the “step-up in basis rule” (IRS §1014) is an income tax rule; property tax is a 
county-assessed tax on ownership of real property. Income taxes are paid to the 
Internal Revenue Service (Federal) and the Franchise Tax Board; on the other 
hand, property taxes are paid to the County Treasurer.

More fundamentally, the step-up in basis rule pertains to the income tax concept 
of basis (the initial cost to purchase the property). Basis is a character of all 
property. Property acquired by purchase has an acquisition basis. Improvements 
to such property increases the basis; while depreciation of income property 
decreases the basis. Gain or loss from the sale of property is calculated from the 
difference between the amount realized from the sale and the taxpayer’s basis 
in property. This difference is taxable as capital gains. For most taxpayers, the 
issue of capital gain is most relevant to their personal residence and income 
property they might own. The basis of any real or personal property acquired 
from a decedent, or the decedent’s estate, is the fair market value on the date of 
the decedent’s death (IRC §1014). This is the step-up in basis rule.

How the step-up in basis rule operates for a husband and wife when one 
spouse dies depends on how they hold title to the property. If, for example, they 
own property in joint tenancy with right of survivorship, only the decedent’s half 
of the property receives a step-up in basis (IRC §2040(b)). Similarly, if husband 
and wife own real property as tenants in common, only the decedent’s tenancy 
in common interest receives a step-up in basis.

By way of example: Assume husband and wife purchase property for $300,000, 
taking title as joint tenants with right of survivorship; ten years later, husband 
passes away when the property has a fair market value of $600,000. Husband’s 
one-half of the property receives a step-up of $150,000 (one-half of the increase 
in fair market value), wife’s one-half of the property does not. Husband’s new 
basis is $300,000 (initial basis of $150,000 plus stepped-up basis of $150,000). 
Wife’s basis remains $150,000. The combined basis in the property is $450,000. 
If wife decides to sell the property for its fair market value, she will realize a 
capital gain of $150,000.

On the other hand, if husband and wife take title to the property as husband and 
wife, as community property or community property with right of survivorship, 
then the step-up in basis rule applies to both sides whenever one of them passes 
away. So, returning to the same set of assumed facts, husband’s one-half of 
the property receives a step-up of $150,000, and wife’s does as well. The fair 
market value at husband’s death is $600,000; the new basis in the property is 
$600,000. If wife sells the property, she will have no capital gain. There are 
ownership and use tests for this exclusion.

It is well to note that federal law recognizes an exclusion from capital gain 
on sale of the personal residence. An individual may exclude up to $250,000 in 
capital gain; married couples, or a surviving spouse can exclude up to $500,000 
in capital gain. There are ownership and use tests for this exclusion. To be 
eligible for the exclusion, the taxpayer(s) must have owned and used the property 
as their principal residence for two of the previous five years. A surviving spouse 
may claim the $500,000 exclusion if the sale occurs within two years after the 
death of the deceased spouse.

Next time, I will address property taxes: how they are determined, the continuing 
effects of Proposition 13 on property tax increases, and the implications of 
Proposition 19 on parent-child transfers.

—Brandt R. Stickel, JD, LLM

Brandt R. Stickel, JD, LLM and Larry Flores, CPA of Hogan & Stickel, Inc. 
are providing this column as a courtesy to Real Estate Magazine readers 
regarding tax changes on the horizon.

Hogan & Stickel, Inc.
811 North Main Street  Fort Bragg, California 95437  Phone: 707.961.4400

ALL THING$ TAX

Last month's REM cover story, you may remember, was all about the ongoing drought 
we're experiencing here, and our most precious, essential, increasingly scarce resource, 
Water. Geri Morisky wrote of many solutions local people have adopted to mitigate the ef-
fects of water scarcity and climate change, which as we can see with our own eyes has 
affected Mendocino County and the world with so many adversities. 

Geri sent me an email with this absolutely stunning quote that she found after the August 
issue came out, so I'm turning my column over to Geri this month:

"In Two Per Cent Solutions for the Planet, Courtnery White gives us one of those 'deep 
wellspring AHA moments: Every House Is A Spring: Changing Attitudes About Rainwater.

'Sometimes innovation isn't a thing, a practice, or a new technology, but simply a different 
way of looking at the world...Think of every house here as a potential spring....' 

Geri continues: "Imagine Mendocino as a land of 100,000 springs! One inch of rain on a 
fifteen-hundred-square-foot house can deliver one thousand gallons, and an intense thun-
derstorm can deliver one thousand gallons in less than an hour. 

"And every gallon we collect keeps us from draining our municipal water supply, our wells 
and watersheds—and we help replenish our water table, rivers, and streams —that keep 
our salmon and trout spawning away, for our shared water is future life. 

"John Smith, City of Fort Bragg's Director of Public Works, called for the Stage One Drought 
mandate in July: Water sources have dropped by 30 percent, and the Noyo River is dropping 
at one-and-a-half cubic feet per second. 

"Let's get those rainwater, greywater, and rain garden systems in before the upcoming 
rainy season. We CAN become the Land of 100,000 springs!" 

What a vision. What hope. What practicality.

Find more information about how to do it, either on your own, or with expert help at 
www.realestatemendocino.com

Waste not, etc.! I'm looking into it very seriously. The idea of one hundred thousand 
springs rolling off our Mendocino County roofs and landing on dusty gardens and dried up 
lawns, springs of rescued water that will keep our soils moist and our vegetables flour-
ishing, is and idea whose time has arrived. Really. 

100,000 SPRINGS

Estate Planning & Probate | Conservatorship | Trust and Estate | Tax Return & Planning | Business Law
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Kasten at Ukiah StreetsKasten at Ukiah Streets      707 937 3132   707 937 3132   thehighlightgallery.comthehighlightgallery.com

HIGHLIGHT GALLERY
M E N D O C I N O   |   S I N C E  1 9 7 8M E N D O C I N O   |   S I N C E  1 9 7 8

Come visit us Come visit us 
in our gorgeous in our gorgeous 

new loCation new loCation 
in mendoCino’s in mendoCino’s 

odd Fellows Hall!odd Fellows Hall!

Hours 11 Hours 11 –– 4 daily  4 daily 

estate plann i n g 
trust administration

Margaret Mary O’Rourke
      at t o r n e y  at  law

mendocinolegal.com

707.937.42 12

MATSON
BUILDING MATERIALS

EVERYTHING YOU NEED IN ONE AWESOME PLACE!
LUMBER  |  PLYWOOD  |  ROOFING  |  FLOORING  |  DOORS  

TOOLS  |  PAINT MATCHING  |  STAINLESS STEEL  
CABINETS  |  PLUMBING   BRICK & BLOCK  |  ELECTRICAL  

INSULATION  |  SHEETROCK FASTENERS  |  WINDOWS      

           premier rOOFiNG DeALer

Saturday deliveries available by appointment!

22601 N. Hwy 1  |  Fort Bragg, CA 95437  |  Phone: 707 964 5170    
Store Hours: M—F: 7 a.m. to 5:30 p.m. Closed weekends

www.matsonbuildingmaterials.com
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 Fort Bragg Realty
 809 North Main Street • Fort Bragg, CA 95437

707 964-2121
 www.c21fortbraggrealty.com • Lic. #01300755

 CALL  US TO RECEIVE AN AUTOMATIC  E -MAIL  NOT ICE OF  ALL  NEW L IST INGS!

Smarter, 
Bolder, 
Faster

 ® and ™ trademarks of Century 21 Real Estate Corporation. Equal Housing Opportunity.        EACH OFFICE IS INDEPENDENTLY OWNED AND OPERATED.

 From Westport to Gualala • We have Century 21 Agents living and working in Westport, Caspar, Mendocino, Little River, Albion, Elk & Manchester. With the ability to serve you with all of your 
Real Estate needs! Come in to either of our offi ces and see our 47 residential, 7 manufactured in park, 9 commercial, 1 business and 35 land listings.  •  E-mail: C21fbssr@fortbraggrealty.co 

LOCALLY OWNED

WISHING WELL Cottages is income property with 
four separate residences: No. 1 is a 1945 single-story, 
2 bedroom, 1 bath home with vintage style kitchen. 
No. 2 is above the detached two-car garage and is 
a 1 bedroom, 1 bath with warm wood details and 
updated kitchen. No. 3 is a one-story, 1 bedroom, 
1 bath bungalow with fenced yard. No. 4 is a 1 
bedroom, 1 bath cottage at the rear of the property 
near the woods. There’s also a two-car garage, 
several storage buildings, and a laundry room shared 
by the tenants. The rear of the property has lovely 
woods. Convenient location near town and amenities. 
Roofs on two of the residences were done this year; 
most windows replaced with double pane; 2,000 
gallon water holding tank. So much potential here for 
someone wishing for income as well as a personal. 

(28391) $699,000

OWN YOUR OWN enchanting forest with Digger Creek 
� owing through the southern end of the property. 
Build your coastal getaway on this private, wooded 
parcel in the coastal zone. This property includes two 
parcels totaling over six acres.    (28331) $165,000

TWO HOMES with good income potential. Located 
in the north side residential area of Fort Bragg. The 
charming front Craftsman home was built in 1920 
and has updated heat, newer roof, fresh exterior 
paint, and a generously sized kitchen and living room. 
The rear custom home built in 2014 has tall ceilings, 
wood � oors, custom kitchen cabinets and a 400± 
sq. ft. garage. Both homes are 2 bedroom, 1 bath. 
Perfectly perched from this address to visit nearby 
parks, downtown shops, and library. This location 
has city water/sewer and good internet. Relax on 
your covered front porch, sip some morning coffee 
and watch the clouds � oat by.     (28383) $650,000

NICE LOCATION in Bella Shores Adult Park with a 
little yard for your pet. Two bedrooms with living room 
and kitchen on north end of the home. Living room 
welcomes you with natural light from east-facing 
windows and sliding glass entry. Nearby Mendocino 
Coast Botanical Gardens are to the north and Belinda 
Point path to the ocean bluff is to the south. Close to 
town and shopping. This community is for adults age 
55+. (28396) $125,000

THIS PROPERTY began life as a Burger King. It has 
had several operations since then, now a turn-key 
restaurant property. La Playa is well established. The 
drive-through window is still in operation for current 
business. On sale liquor license, fully equipped and 
well maintained property. Access from the motel to the 
east and Main Street. Fantastic location, access, and 
great parking. Ready for you to take over or change 
to your business model.              (28306) $1,399,000

HERE IS your opportunity to own this lovely duplex 
in the ever popular Mendocino Coast close to Glass 
Beach, miles of beaches, gentle trails by the ocean, 
and close proximity of restaurants and shops. Per 
County Assessor of� ce, downstairs unit has 1,476 
sq.ft. with three bedrooms and one bath. Upstairs unit 
has 1,326 sq.ft. with three bedrooms and 1.5 bath. 
Upstairs interior photos were taken before tenants 
moved in, not current. Both units have separate 
electric, water, and propane meter. Great income 
potential with wonderful tenants from Day One! Show 
by appointments only. Garage needs TLC. Property 
to be sold ‘’As-Is’’ subject to buyer inspections and 
tenant’s right.                 (28380) $610,000

BUILT IN 1979. One-story, 3 bedroom, 2 bath home 
with a two-car garage. Very nice and bright � oor 
plan; single-story, low-traf� c street. Outside is a very 
well laid out patio, garden area, greenhouse, and an 
additional structure that could be an extra bedroom, 
or restore the existing sauna. Lots of parking, access 
from front and back of the home. Has pellet stove, 
electric solar ray heat, and has set up for an oil 
monitor type stove. New kitchen appliances, and 
water heater just installed, new � ooring and paint. 

(28332) $590,000

SMALL PARCEL outside the coastal zone could 
be a great location for your getaway. Formerly a 
larger parcel prior to highway widening, a new well 
will need to be drilled in back corner of the parcel. 
A non-standard septic system design for a two-
bedroom home was done in 2006 and will require 
archival review prior to developing and is slated for 
the northern portion of the parcel. Mature trees and 
some rock roses, lilacs, and other landscaping are 
still thriving on the parcel. Owners are licensed real 
estate agents.   (27856) $79,000

AN OASIS in the city limits. Find your secluded 
piece of paradise with abundant wildlife and nature 
only minutes from the conveniences of city life. Set 
back from the road by a long driveway; families of 
deer, birdlife, and changing seasons can be viewed 
from your living room. Natural, protected wetland 
with graceful alders that provide a privacy screen 
and fruit trees that include tasty plums and apples. 
Spacious open � oor plan has a sitting room, living 
room, and three bedrooms. Meticulously cared for 
cook’s kitchen. Skylights, solar tubes and 9 ft. ceilings 
provide light and warmth to every room. Forced-air 
heat as well as a Jotul propane stove. There’s an RV 
hookup with dedicated power and power source for 
a generator. Garage has additional workshop/storage 
space.                  (28393) $596,000

PRIME CENTRAL Business District location. Northeast 
corner of Pine and North Franklin. It has been a dental 
of� ce for years. Five rooms set up for dental work and 
an of� ce, waiting room, reception area, bathroom, and 
small back patio or yard area. Could be recon� gured. 
Tenant wishes to stay until September 2022. 

(28296) $350,000

IN ESCROW
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 Seascape Realty
45050 Little Lake Street • P.O. Box 583 

Mendocino, California 95460

707 937-2121
www.c21seascaperealty.com • Lic. #01300756

 ® and ™ trademarks of Century 21 Real Estate Corporation. Equal Housing Opportunity.        EACH OFFICE IS INDEPENDENTLY OWNED AND OPERATED.

 From Westport to Gualala • We have Century 21 Agents living and working in Westport, Caspar, Mendocino, Little River, Albion, Elk & Manchester. With the ability to serve you with all of your 
Real Estate needs! Come in to either of our offi ces and see our 47 residential, 7 manufactured in park, 9 commercial, 1 business and 35 land listings.   •  E-mail: C21fbssr@fortbraggrealty.co

 CALL  US TO RECEIVE AN AUTOMATIC  E -MAIL  NOT ICE OF  ALL  NEW L IST INGS!

LOCALLY OWNED

NICELY MAINTAINED 
one-bedroom 
home with office is 
situated on the alley 
of this quarter-acre 
lo t , open ing  the 
oppor tun i t i es  fo r 
potential development 
of  the expansive 
p r o p e r t y.  H o u s e 
features hardwood 
floors in living room, 
bedroom, and office. 
Propane forced-air 
heating in addition to 
open hearth � replace. 

Dual-pane windows, upgraded electrical and extra-deep one-car garage add to the comfort of the home. 
Conveniently located within walking distance of schools, senior center, Cotton Auditorium, and the coastal 
trail. Consult with the city regarding your plans for a potential lot split or building your dream home on 
the front of the property, while bene� tting from rental income from the existing house. (28369) $399,000

SWEET AND COZY 
1 bedroom, 1.5 bath 
cottage with a separate 
two-story studio set 
back from the road 
with a backdrop of 
towering redwoods. 
Sited on 0.34 acres in a 
desirable location, near 
MacKerricher State 
Park, Lake Cleone, 
and the ocean. Many 
features enhance the 
charm; the bedroom 
with laminate � ooring 

and wood interior walls and ceiling made of reclaimed white oak and knotty cedar. Open kitchen/dining/
living area with a newer wood stove, and closet. The bathroom offers a classic clawfoot tub, perfect for 
that relaxing soak, a spacious shower with custom tile, beautiful slate tile � ooring, an exit door to the 
back of the home and the studio. The studio is equipped with a skylight, sink, pull-down stairs to the 
second story, and a room with a shower in the back.                 (28375) $425,000

THIS IMMACULATE 
2 bedroom, 2.5 bath 
home, sited on two 
lovely acres is a must-
see! Set off the road 
for privacy, fronted 
by cleared space 
with ample room for 
your gardening plea-
sure, animals, or? 
Surrounded by mature 
landscap ing  wi th 
many special features, 
including a sweet 
waterfall, stately red-
woods, ample decking, 

a lap pool, slate tile pathways, a chicken coop any chicken would be proud to live in, and a fabulous 
cabana, complete with a � replace and kitchen! The house displays beautiful Russian birch � ooring and 
quality carpeting. Kitchen with beautiful cabinetry and island, dual-fuel range, trash compactor, family 
dining room with a built-in desk. Formal dining room in the living room area. Skylights and many windows 
bring in plenty of light. Primary bed with French doors that access back deck and a nicely appointed 
primary bath.                    (28374) $925,000

IN ESCROW

TUCKED BEHIND coastal cypress trees is an artistic retreat where the sound of distant ocean waves hum 
in the background. Wander the garden paths and hidden orchard, or enjoy the sun on the south-facing 
deck. When you’ve fully soaked in Nature’s splendor, retreat into the warmth of rustic rooms lit by ample 
windows and skylights and enjoy a cozy � re. A welcoming, open � oor plan makes it easy to spend time 
together and � nd quiet moments to yourself. One of the bedrooms features bonus space with sink that was 
previously used as an artist space. The additional quirky guesthouse is aptly named The Hobbit House for 
its low ceilings and fairytale aesthetic. The private acre on which this residence sits is located on historic 
Indian Shoals Road just stone’s throw away from Mendocino village.              (28373) $1,150,000

THE TEN MILE DUNES are in the backyard! Old homestead has sunny, level building areas, well, and 
septic. This special parcel is about two minutes from coastal recreation and nature preserves providing 
quick access to some very special coastal habitats.                      (28088) $550,000

Smarter 
Bolder 
Faster

THREE FULLY occupied units in the favorably located Franklin Street Shopping Center. Good exposure 
with adjacencies to popular restaurants, businesses, and Savings Bank. Lots of off-street parking. 

(28342) $395,000
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Pamela Hudson Real Estate
E N E R G Y  |  E T H I C S  |  E X P E R I E N C E

VISIT OUR WEBSITE PAMELAHUDSON.NET TO VIEW ALL OUR LISTINGS

PAMELA R. HUDSON
BROKER,

BRE #01036573
707.813.0813

MEG WILSON
REALTOR®  

BRE #01720911
707.357.7781

OAKLEY MCELHINNEY
REALTOR®  

BRE #01968773  
707.813.0813

MACKENZIE RAIN
REALTOR®  

BRE #02167650  
707.734.0956

JIM WILSONJIM WILSON
REALTORREALTOR®®    

BRE #02158762  BRE #02158762  
707.962.7479707.962.7479

THOMAS R. HUDSONTHOMAS R. HUDSON  
ATTORNEY-AT-LAWATTORNEY-AT-LAW

1000 MAIN STREET   |   MENDOCINO, CALIFORNIA 95460   |   707.937.3900   |   Offi ce@PamelaHudson.net

• In the past year, our market has shifted towards a “buyers’ market”.

• Our offi ce has performed consistently and professionally representing 

buyers and sellers, closing over $60,000,000 in sales of both on- and 

off-market listings.

• We have the best mortgage brokers available to assist you in your pre-

approval process to be fully prepared to purchase your dream property.

• We have a highly successful marketing program to effi ciently sell your 

property for Top Dollar.

We will happily set up an in-person meeting to go over your goals.

$1,610,000                SOLD AUGUST 2022 $825,000                        SOLD JUNE 2022

RECENT SALES
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F U L F I L L M E N T
You’re made for more career growth. That’s why we’ve created a variety of opportunities for nurses like you who love making 
a difference as you advance your career. We’re hiring nurses at all levels of experience across our three hospitals in Fort 
Bragg, Ukiah and Willits. It’s more than another job, it’s a chance to cross-train as you grow the career of your dreams. We 
even offer generous benefits and up to a $25,000 relocation incentive.

Learn more at 
AdventistHealthMendocino.org/NursingCareers

COASTAL RESTAURANT OPPORTUNITY in a high-traffic area. Easy access for locals in the area and visitors coming to town. This well-loved location comes 
with most of what you need to start your dream. Imagine an organic restaurant, burger place, pizza parlor, brewery pub, diner, and your vision here. Most 
kitchen items included, add tables and chairs, some dry wall and finishing in the bathroom, and your personality to make this place buzzing again. This is a 
must-see property!                 MLS (28413) Offered at $639,000

Mendocino Realty Company is the boutique of� ce in the heart of Mendocino that provides big service to make 
your journey as easy as possible. Contact Deirdre Lamb today for all of your real estate needs.

Deirdre Lamb 
Broker

BRE #01841638

707.937.9999

To view any 
listings on the 

coast, call 
MENDOCINO 

REALTY for an 
appointment 

today!

FALL IS A GREAT TIME TO SELL, CALL US FOR A FREE EVALUATION OF YOUR PROPERTY TODAY

45005 Ukiah Street   |   Mendocino, California   |   707.937.9999 & 707.937.4040   |   mendocinorealtycompany.com   
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COMPTCHE RIDGE VINEYARD AND RANCH
Comptche    MLS 28153
$1,695,000

AT HOME IN COMPTCHE
Comptche    MLS 28401
$699,000

VICHY SPRINGS CORNER LOT HOME
Ukiah    MLS 28376
$619,000

OCEAN SUNSET
Mendocino   MLS 28091
$1,995,000

HOME WITH RENTAL
Fort Bragg  MLS 28336
$525,000

FARM TO TABLE
Fort Bragg   MLS 28321
$869,000

INTERIOR’S BUILDING
Fort Bragg   MLS 27901
$649,000

14 ACRES OVERLOOKING “LOST COAST”
Whitehorn    MLS 28254
$4,875,00

INGLENOOK OASIS
Fort Bragg   MLS 28284
$2,699,000

EVERGLO RANCH
Boonville     MLS 28316
$2,995,000

BOLD AND STATELY
Fort Bragg  MLS 28282
$2,995,000

MAGICAL COUNTRY CABIN
Navarro   MLS 28356
$495,000

CHARMING HOME ON 5± ACRES
Fort Bragg  MLS 28351
$749,000

FLOODGATE
Philo   MLS 28237
$2,995,000

Cheri Osborne, Broker Assoc. 707.357.4414 Sarah Schoeneman, Realtor® 510.418.0070 Kira Meade, Broker Assoc. 707.357.2194 Justin Nadeau,  Realtor® 707.972.3184

Jim Eldridge, Broker Assoc. 707.813.8134 Bob Jetton, Broker Assoc. 707.734.0417 Dale Simpson, Broker Assoc. 707.813.4051 Linda Simpson, Realtor® 707.813.0964

  Jessa Poehlmann, Realtor® 707.813.0424 Chuck Meissner, Broker Assoc. 707.684.6388 Jake Halverson, Realtor® 971.325.9216 Barry Cusick, Broker Assoc. 707.813.8430

Noah Sheppard, Realtor® 707.813.8138 Rio MacGregor, Realtor® 510.672.4444 Greg Burke, Broker/Owner 707.489.7027

Direct Lines

TWO LOCATIONS TO SERVE YOU 7 DAYS A WEEK

Each Of� ce is Independently Owned and Operated

www.mendosothebysrealty.com 703 North Main Street, Fort Bragg
707.964.3610

1061 Main Street, Mendocino
707.937.5822

DOWNLOAD OUR FREE

Mobile App 

it makes looking for properties easy!

40+/- ACRES IN DOWNTOWN COMPTCHE
Comptche     MLS 28333
$489,900

NOYO RIVER WONDERLAND
Fort Bragg     MLS 27785
$895,000

GEM OF WESTPORT
Westport    MLS 27439
$289,000

MENDOCINO COAST OCEANFRONT
Little River   MLS 28177
$1,900,000

LAND
2± ACRE OCEAN VIEW PARCEL
Fort Bragg   MLS 28346
$389,000

PACIFIC WONDER
Little River   MLS 27808
$495,000

STILLWELL POINT
Little River   MLS 28179
$2,900,000

BUILD YOUR VILLAGE DREAM
Mendocino   MLS 27742
$389,500

LAND

Locally Owned and Operated Since 1963

OCEANFRONT PARCEL WITH PERMITS
Caspar      MLS 28320
$695,000

LITTLE VALLEY
Fort Bragg    MLS 28309
$290,000
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CENTURY 21 CENTURY 21 
SEASCAPE REALTYSEASCAPE REALTY
SHERI MOLINA 
Realtor® DRE 01730348 
sherimolina@comcast.net 
sherimolina.net    707.684.0034

TWO HOMES ON 5 PRIVATE, SUNBELT ACRESTWO HOMES ON 5 PRIVATE, SUNBELT ACRES. Tranquil homestead nestled . Tranquil homestead nestled 
in a lush redwood forest clearing. Ranch-style home with Japanese in a lush redwood forest clearing. Ranch-style home with Japanese 
design influences. Main level: living room, formal dining, kitchen with design influences. Main level: living room, formal dining, kitchen with 
dining area, primary bedroom, bath, and just over 1,100 sq. ft. of dining area, primary bedroom, bath, and just over 1,100 sq. ft. of 
south-facing deck that flows easily off the living areas. Lower level: south-facing deck that flows easily off the living areas. Lower level: 
den, 3 bedrooms, bath, and laundry. Listen to the music of your own den, 3 bedrooms, bath, and laundry. Listen to the music of your own 
year-round waterfall on Mitchell Creek. The second house is a modular year-round waterfall on Mitchell Creek. The second house is a modular 
home built in 1991 with three bedrooms and two baths. Currently rented. home built in 1991 with three bedrooms and two baths. Currently rented. 
Separate driveways. 1,144 sq. ft. garage building includes workshop Separate driveways. 1,144 sq. ft. garage building includes workshop 
and soundproof music studio. This is a flexible-use property with lots of and soundproof music studio. This is a flexible-use property with lots of 
possibilities. Potential for lot split. Out of Coastal Zone. Drilled well and possibilities. Potential for lot split. Out of Coastal Zone. Drilled well and 
multiple springs. Seller is a licensed real estate agent. (28404) multiple springs. Seller is a licensed real estate agent. (28404) $925,000$925,000

 KIRA MEADE 
BROKER ASSOCIATE
BRE# 01220296    

707.357.2194
Kira@mendosir.com
MoveToMendocino.com   

Each of� ce is Independently owned and operated

 1061 Main Street, Mendocino   707.937.5822   |   703 North Main Street, Fort Bragg  707.964.3610

25 Years 
Local Experience!

TWO LOCATIONS TO 

SERVE YOU 7 DAYS A WEEK  

OCEANFRONT, 5 bedroom, 3 bath home with family room, game 
room, and so much more! 2+ mostly level acres with regulation 
bocci court, horse shoes, and plenty of room to grow. Great 
location, close to all the coast has to offer with 3,300 sq. ft. of 
living space.        Offered at $1,365,000

SINGLE-STORY, 2 bedroom, 2 bath home with of� ce and bonus 
room above the garage. Open � oor pan with spacious deck for 
enjoying the outdoors. Located on 2.5± acres in the sunbelt. This 
well-cared-for single-story home built in 2005 is ready for you!  

Offered at $795,000

N E W  L I S T I N G S !

SKUNK TRAIN
Experience  e New Raiiikes on  e World Famous

S K U N K T R A I N . C O M  |  7 0 7 . 9 6 4 . 6 3 7 1
F O R T  B R A G G  &  W I L L I T S ,  C A L I F O R N I A

 

Re/Max Gold   |   1675 South Main Street   |   Lakeport, California 95453

Lic. No. 1933522 Ginabelle

Each office is independently owned and operated.

Ginabelle Smith
Serving Lake and Mendocino Counties

25% referral fee  |  Full-time Realtor
Regular updates  |  Happy clients! 

707.272.1122
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“The Woods is a feeling…of space, privacy, quiet country living.
The Woods is a warmth, a quality that comes through even the mistiest morning, of people 

who like each other and where they live, who know what they want from life 
and have found a place to share it.

The Woods is a blend…of country charm and freedom from city tensions, and 
a sophistication which The Coast can uniquely satisfy, culturally, 

artistically, intellectually.
The Woods…invites you, intrigues you, excites you…

Come live in…The Woods.”

We put this quote from the Tays on the front panel: “…This is like no other mobile home park 
you have ever seen…We wanted it that way because we live here.” Since those earliest days, 
The Woods has consistently fulfilled the dream those poetic thoughts conjured and it’s syner-
getic that I am running a story in this magazine, fifty years after I wrote those lines. 

The Woods continued to attract new residents over the years, then the Tays sold it to the 
Presbyterian nonprofit that eventually was renamed Sequoia Living, in 1993. Last year, Sequoia 
Living let the residents know that the development would again change hands, and this raised 
concerns that, because residents owned the homes but not the land under them, whoever 
bought it could raise their rents and threaten the security of their future lives. It was a tense 
moment because the timeline they were given was extremely short and The Woods’ residents 
had to make a lot of risky, split-second decisions…and they had to trust themselves and each 
other, literally, with their lives and the future of their community.

A SUSPENSEFUL TIMELINE
James Kachik, who spent endless hours in the eye of this hurricane, sent this record of the 

hair-raising negotiations:
January 2021: A consulting real estate management firm hired by Sequoia Living (SL), a 

nonprofit organization that also owns 
a half-dozen other senior living and af-
fordable housing operations in the Bay 
Area, assessed conditions and pro-
posed efficiencies, recommending that 
Sequoia Living increase rents across 
the board at the maximum 6 percent 
permitted by law, reduce staff, and re-
duce service levels. Parts of this report 
were shared by SL with residents. Like 
many commercial property owners, it is 
likely that COVID impacted Sequoia Liv-
ing’s operating plans. The report sum-
marized that The Woods as an asset 
had been steadily “underperforming,” 
i.e.: operating expenses were outpac-
ing lot rental revenues, but its market 
value was relatively low (perhaps $5 
million), and the losses could be offset 
with rent increases. Although Sequoia 
Living had been steadily increasing lot 
rents, another 20 percent of Woods 
residents were still paying rents under 
cost of operations. Recent prior lot rent 
increases by Sequoia Living ranged up 
to 20 percent. It appeared that more 

rent increases were coming.

March 2021: Sequoia Living surprised the residents in a ZOOM conference, announcing that 
The Woods will be offered to the commercial real estate market. Offers would be accepted for 
ten days beginning May 5. An offer by a resident group would be considered but would need to 
be “competitive,” and the resident group (and its representatives, the interim Board of Direc-
tors, etc.) would be subject to a Non-Disclosure Agreement. The brokerage listing, issued in 
April 2021, gave a hint of our competition: “The Woods Manufactured Housing Community, 
100 MH sites on 43 beautifully landscaped acres, Fantastic Mendocino County Coast Location, 
Clubhouse, Pool, Spa, huge sites, No rent control, 17 apartments redevelopment, Sales price 
$16,270,000, 4.1% Cap Rate.” (Boldface added.)

Two days after the March 11 announcement, James Kachik, then chair of the Woodlanders, 
a volunteer community group, was contacted by representatives of Resident-Owned Commu-
nities-USA (ROC-USA) and the California Center for Cooperative Development (CCCD). ROC and 
CCCD had been in contact with Sequoia Living and were aware of its decision. They offered 
technical, programmatic, and financial sponsorship in support of the Community’s effort to 
achieve self-ownership as a cooperative.

WHO WAS AT THOSE MEETINGS?
For all the shock of learning in March 2021 that we were to be sold, we as a community 

came together and elected to take a significant risk. Since COVID protocols were still in effect, 
we relied on almost-constant ZOOM meetings of all sorts and lengths as we worked with our 
sponsors to put it all together. The overwhelming majority (95 percent or so?) of residents be-
lieved we could band together to buy The Woods ourselves, that owning ourselves (The Woods) 
collectively would be a better outcome than trusting an unknown profit-driven landlord. A look 
around, a year later, at stories of other manufactured home communities proves this to be the 
correct choice. While the document restriction forced the Community to make decisions based 
on mostly verbal assurances, it was the correct decision.

May 2021: The newly formed Woods Cooperative Association, Inc. (WCA), with support from ABOVE: Inviting decks, like this one at Ricia Araiza's 
home, provide indoor-outdoor living. Photo by Ricia Araiza.

ABOVE: Each home reflects its owner's taste. This living room expresses interior designer, Ricia 
Araiza's chic, modern aesthetic. Photo by Ricia Araiza.

ABOVE: Ravishing sunsets, along with deer, chipmunks, foxes, and other wild woodland creatures that 
wander by make living in The Woods one of its most endearing qualities. Photo by Francois.

BELOW: Residents of The Woods take pride in the beauty and individuality of their yards 
and landscaping. Photo by Francois.
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ROC/CCCD, submitted an offer by the May deadline. A couple of offers were submitted and re-
jected before the WCA’s “Best and Final” offer was accepted and the parties entered into a Con-
tract of Sale. Later in the year, an appraisal commissioned by ROC-Capital stated The Woods' 
“market value” to be above $14 million, and that Sequoia Living received “about a dozen offers” 
at or above the $16.1 million asking price.

From May through close of escrow on December 2, 2021, the WCA Interim Board worked 
with ROC/CCCD and the Community to develop our pro forma budgets and negotiate the terms 
of various contracts for property management services, our loans, and sponsorships.

Sequoia Living funded two programs to offset the inevitable lot rent increases. ROC-USA 
Capital funded our loans, whose terms are exceptionally good. Market inflation, since we closed 
our purchase, has already driven borrowing costs higher.

Following the economic laws of supply and demand, aggravated by the impact of COVID on 
the commercial real estate market, The Woods was an under-valued asset ripe for the picking. 
This competition drove up the purchase price, and competition among investors seeking captive 
renters’ income did the rest. 

It could have been so much worse…

Yet, the residents prevailed, even though they offered the lowest bid. This was to be the first 
time ROC-USA would manage to pull off a deal in California. Nationally, ROC-USA has helped 
270 mobile home communities buy their own parks, said Mike Bullard, spokesman for ROC-
USA. Bullard says that ROC-USA has a strong record of helping to arrange financing for residents 
to buy their own park and keep rents down. Rents drop to market rate or below within five years 
when ROC-USA helps, said Bullard, concluding that, “This is done by taking the profit margin 
out of the equation.”

By buying the property, residents become owners, not only of their own homes, but also 
members of a non-profit that owns the park real estate, its water and electric systems, and 
much more. When they move, they can sell their homes, along with their membership in the 
community. Homeowners who don’t join can simply pay rents to the cooperative.

“Not one has failed or reverted to private ownership. There are very few downsides to the 
cooperative ownership model. One of the biggest upsides is that residents live their lives without 
the nagging fear that they are going to come home one day and find their park has been sold 
and they might have to move or pay much higher rent. That fear is gone once they become the 
owners,” Bullard said.

The increasing interest of predatory real estate investment groups in buying mobile home 
parks and raising rents has been a growing problem statewide, financial publications and real 
estate financers report. Some counties, including Sonoma and Humboldt, have enacted mobile 
home park rent stabilization ordinances. Humboldt County created a rent stabilization ordinance 
through an initiative process and a popular vote in 2016. Mendocino County does not have such 
an ordinance, although the city of Ukiah does. 

TIP-TOEING THROUGH THE DELICACIES OF PAPERWORK, 
TRUST, AND COMMUNICATION

All residents had access to what could be shared without violating the non-disclosure agree-
ment. Discussion about the COVID-driven real estate market forces was open and frank.

From the time our offer was accepted, in May 2021, to January 2022, the non-disclosure 
restrictions imposed by Sequoia Living during the sale limited our ability to share almost every-
thing. Key documents were restricted, including our financial projections, the broker’s listing, 
the contract of sale, appraisal documents, the surveys by outside consultants, and anything 
relating to Sequoia Living’s management of The Woods prior to sale. Since January, when we 
could share those details, it appears that the majority of the community accepts that we got the 
best outcome under the circumstances.

This was a large, complex, multi-million-dollar commercial real estate transaction completed 
by a community in which only a few of us had any awareness of how these are completed. We 
could not have succeeded without ROC + CCCDs’ knowledgeable and infinitely supportive staff, 
and their funding.

The Community elected to trust our representations. We were as open as possible with the 
community, held lots of meetings to advise progress, solicit input and opinion, and communicate 
the general outlines of the plan to achieve ownership. The credibility of ROC and CCCD helped, 
but residents had good reasons to be skeptical. Earlier this year the non-disclosure agreement 
was withdrawn, and we were able to share the key details.

While there may be some question whether the cooperative model of self-ownership would 
be our choice if we’d been given one, it was realistically the only choice we had, given the time 
limitations announced by Sequoia Living. There was no negotiation to be had on the timing of 
the offer deadline. Hopefully everyone is comfortable with this now.

GETTING TO “WE OWN IT”
It was a great moment to celebrate our success and the community collaboration that enabled 

it. I would be remiss not to mention that our current challenges are no less complex than the 
purchase process. Although we control our own destiny, so to speak, that control comes with 
a price. We are, through our board and community process, partners in the management and 
operation of a small business (The Woods). We have to continue to collaborate and “cooperate” 
to adapt in a different way than before. To borrow a phrase, “it takes a village.”

NOT YOUR GRANDMOTHER’S TRAILER PARK 
When Harvey Chess and his partner Sandra Jean Baldocchi moved to The Woods in 2006, 

they did so with the belief that they had found the ideal community to age in place. The Lodge, 
an assisted living facility, was located on the same grounds as The Woods manufactured home 

ABOVE: "It's a real community." An evening stroll around the forested grounds is a nightly pleasure for 
many residents of The Woods. Photo by Francois.

BEST  RE AL  ESTATE  SERVI CESBEST  RE AL  ESTATE  SERVI CES
phone: 707-YES-BEST (707.937.2378) 

bestres.com | best@mcn.org

    Peter White 

B RO K E R

Lic. No. 01132984

Count on Real™ 

P.O. Box 111 
Albion CA 95460

 Bridget Santella, Realtor® | DRE# 01831191
   Cell: 415-827-1302  email: bsantella4re@gmail.com 

Amy Cavanaugh-Volk, Sales Agent | DRE#01904391 
Cell: 415-254-6882 | email: amycvolk@gmail.com

Come visit us at our new in-town-location: 
45021-A Little Lake Street, Mendocino!

Check back for new listings on the way! Meanwhile, wonderful lands await you!

Beautiful 160± Acres Fish Rock Road, Yorkville area. South-facing 
Mendocino streams, forest, clearings, and meadows—and a waterfall. Set in a serene, 
expansive panorama of open country within a short distance from  the Bay Area and 
wonderful air. Great solar site. Madrone, oak, bay, fir, toyon,  and so much more. Just 
the right distance to and from “civilization.”                    $700,000

Ocean, river, and 
wooden bridge view 

Albion Cottage. 
Two-story, decks, south-
facing porch, and sunny, 

open yard ready for your 
re-do. Walk to everything 

and enjoy functional coastal 
(great air, water, 

and SO much more) village 
quality-of-life.  $597,000

Albion Sunbelt major fixer. Redwoods. A-frame and guest cottage.  
$300,000

The Woods—Continued on Page 16
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Real Resources/EventsReal Resources/Events
Ongoing, 2022Ongoing, 2022
Ongoing Weekly
Vaccine Clinics
All vaccines available, including third doses 
for immune-compromised, and boosters. 
Sign up at Myturn.ca.gov; most site walk-ups 
welcome.
Locations in Fort Bragg, Willits, Laytonville, 
Ukiah, Gualala, Round Valley, and Covelo.
Go to mendocinocounty.org to check the CO-
VID-19 Vaccination Clinics ongoing schedule 
for the week and description of which vaccine 
is available.
Call 707-472-2759 if you have questions 
about the vaccination process.

Ongoing Saturdays
Kids Story Time
Stories and sing-alongs.
10:30 a.m. to 11:00 a.m.; weather permitting, 
check online calendar for exceptions.
Fort Bragg Library
964-2020

Ongoing First Saturdays
Book Donations
Friends of the Fort Bragg Library host
12:00 p.m. to 3:00 p.m.
Fort Bragg Library, alley to the west
964-2020

Ongoing First and Third Saturdays
Kids Craft
Make a fun craft.
11:00 a.m. to 12:00 p.m.
Fort Bragg Library
964-2020

Ongoing Third Sundays
Mendocino Writers
Online meeting at 3:00 p.m.
Request link at WritersMendocinoCoast@
Gmail.com

Ongoing Thursdays except Last
LEGO and Games
Make a fun craft.
3:00 p.m. to 5:00 p.m.
Fort Bragg Library
964-2020

Ongoing First Thursdays
Open Mic Poetry
Come, read your own poetry, someone else’s 
or just come to listen. In person and via Zoom; 
Email Branch Librarian, Dan Hess, for the 
Zoom link. 
Free
7:00 p.m. 
964-2020

Ongoing Last Thursdays
Adult Book Club 
Contact the library to reserve a copy of the 
monthly selection then join us the last Thurs-
day of the month for a lively discussion.
4:00 p.m.
Fort Bragg Library, 499 East Laurel Street
964-2020

Ongoing Thursdays
Tech Help with Chris
Need help with library apps or some device 
help?
1:00 p.m. to 3:15 p.m., by appointment

499 East Laurel Street, Fort Bragg
964-2020

Ongoing
Recorded Storytime
Available on the library’s YouTube channel. 
Free
Fort Bragg Library
964-2020 or hessd@mendocinocounty.org

Ongoing
1 2 3 Read to Me
Children age 5 and under take home five 
books from Fort Bragg Library to read aloud 
for fifteens minutes. Return the books, show 
the “due slip” or library books at checkout 
to get five-dollar gift certificate for Racine’s 
(Spunky Skunk Toy Store); sponsored by 
Rotary of Fort Bragg and Friends of the Fort 
Bragg Library.
Fort Bragg Library
964-2020

Ongoing–Sun. 08/28
Cat Mother and Mendocino Coast Music
Memorabilia, artwork, and music of the 1970s 
local band. Also showing graphic artistry 
of John Chamberlin, Chuck Hathaway, and 
Mervin Gilbert.
Thursdays–Sundays, 11:00 a.m. to 3:00 p.m.
Kelley House Museum, 45007 Albion Street, 
Mendocino
937-5791

Ongoing in September
FAITH
Sondra Sula’s solo show of “Little Souls,” 
small, framed found-object assemblages.
Artists Collective in Elk
Open daily atom 10:00 a.m. to 5:00 p.m.
Sat. 09/10 reception, noon to 3:00 p.m.
6031 South Highway 1, Elk
707-877-1128

August, 2022August, 2022
Sat. 08/27
Great Day in Elk
Parade at noon, followed by afternoon car-
nival, food, activities, and live entertainment 
until dusk. Benefit for Greenwood Community 
Center in Elk. No dogs please.
Noon start  Highway 1, Elk
elkweb.org, meabloyd@gmail.com

Tues. 08/30; Tues. 09/06–Tues. 09/20
Cooking Demo Class
Free four-week online cooking demo class 
that highlights cancer prevention recipes. 
Nutrition educator Petra Schulte is partnering 
with Esther Suarez, Food for Life instructor. 
Guest presenters include dietitian Dr. Anna 
Herby and Don Cruser. 
To receive a registration link call Petra or text 
your email to 707-397-5575 or email her at 
petra@wholeplantfoods.info. Funded under a 
USDA SNAP-Ed grant through Public Health.
www.wholeplantfoods.info 

September, 2022September, 2022
 
Fri. 09/02–Mon. 09/05
The Return of Paul Bunyan
A tradition since 1939. Four days packed with 

thrill different free, or almost-free events. The 
Tradition Continues: Belle of the Redwood, 
Kiddie Parade, Logging Show, Craft Fair, Trike 
Races, Old Fashioned Dress Review, and 
Labor Day Parade.
paulbunyandays.com

Fri. 09/02
Warmth of Clay
Soda-fired pottery of Satoko Barash.
5:00 p.m. to 8:00 p.m.; artist talk at 6:30 p.m.
Wednesday to Monday, 11:00 a.m. to 5:00 
p.m. gallery hours.
Northcoast Artists Gallery, 362 North Main 
Street, Fort Bragg
Satokoceramics.com

Fri. 09/02
Margaret Paul Jewelry Show
Spoon/fork jewelry and .999 fine silver pen-
dants and earrings. Light refreshments.
5:00 p.m. to 8:00 p.m.
Edgewater Gallery, 356 North Main Street, 
Fort Bragg
antiquesterlingcreations.com

Sat. 09/03
Paul Bunyan Days Kiddie Parade
For kids age zero to twelve. Short procession 
where kids show off their creativity. On foot, 
in wagons, on bikes, with animals…grouped 
by age 0–4, 5–9, and 10–12.
Registration begins at 11:00 a.m.; pageantry 
at 11:30 p.m.
Fort Bragg Library
964-2020

Sat. 09/03–Sun. 09/04
Friends of Fort Bragg Library Fall Book 
Sale
10:00 a.m. to 4:00 p.m.
Fort Bragg Library Community Room
ffblnews@gmail.com

Fri. 09/09–Mon. 10/31
Judith Brown Retrospective
Happy cats/linoleum pulled prints, original 
oils and prints of Art Cats and more from her 
estate.
Highlight Gallery 
Saturday artwork, September 11, 4:00 p.m. to 
7:00 p.m.
mail@thehighlightgallery.com

Sat. 09/10
Winesong 2022
Celebration for the years’ supporters; limited 
invitations out in July; iconic Winesong at 
botanical gardens with Pinot celebration is 
slated for September 2024, stay tuned.
5:30 p.m. to 8:00 p.m.
Winesong.org

Sat. 09/10
Tie-Dye Time
Kids and teens, wear your grubbies as it’s 
bound to get messy! Essentials will be 
provided (T-shirts, dye, etc.) but if you want 
to bring your own cotton garment to tie-dye, 
that’s fine.
2:00 p.m. to 3:00 p.m.
Fort Bragg Library, 499 East Laurel Street
964-2020

Fri. 09/23–Sun. 09/25
Mendocino County Fair and Apple Show
Started in 1924, old-time harvest festival. 
Elegant floral displays, booths and racks of 
home-made specialities, tables of quilted, 
knitted, domestic items, photographs 
and paintings, and 4-H and FFA livestock. 
Anderson Valley apples, cider, and local wines 
are available for tasting. Football game, 
C.C.P.R.A. rodeo, sheep dog trials, classic car 
show, parade, and more.
Fairgrounds, Boonville
mendocountyfair.com

Sat. 09/24
Sinister Science: Egg Carton Seed Growing
Kids, age 5–12, wear your grubbies as it’s 
bound to get messy! Supplies provided. Kids 
explore germination, photosynthesis, and 
more. 
2:00 p.m. to 3:00 p.m.
Fort Bragg Library, 499 East Laurel Street
964-2020

Sat. 09/17–Sat. 09/24
Fermentation and Sprouting Classes
Learn how to make sauerkraut, kimchi, plant-
based cheeses and how to grow sprouts 
to boost your gut health and immunity. 
Presented by Don Cruser, who makes great 
kimchi and Jackie Clark, who has been mak-
ing delicious plant-based cheeses for more 
than ten years.
To receive a registration link call Petra or text 
your email to 707-397-5575 or email her at 
petra@wholeplantfoods.info. Funded under a 
USDA SNAP-Ed grant through Public Health.
Grace Community Church
www.wholeplantfoods.info 

TOTAL 
RAINFALL*

for the  
MENDOCINO COAST

Total Rainfall 2010–2011 . . . . . . . . . . . . . . 50.75” 

Total Rainfall 2012–2013 . . . . . . . . . . . . . . 31.11” 

Total Rainfall 2013–2014 . . . . . . . . . . . . . . 22.90” 

Total Rainfall 2015–2016 . . . . . . . . . . . . . . 45.33” 

Total Rainfall 2016–2017 . . . . . . . . . . . . . . 54.98” 

Total Rainfall 2017–2018 . . . . . . . . . . . . . . 32.00” 

Total Rainfall 2018–2019 . . . . . . . . . . . . . . 44.42” 

Total Rainfall 2019–2020 . . . . . . . . . . . . . . 20.91” 

Total Rainfall 2020–2021 . . . . . . . . . . . . . . 17.59” 

Total Rainfall 2021–2022….....................…31.94”

Total Rainfall 
2022–2023

To Date 0.53”

Total Rainfall 
July 19, 2022–August 23, 2022

0.21”
This rainfall data was gathered at 

Mendocino City 
Community Services District

*Total rainfall is measured from July 1 of the preceding year  
to June 30 of the current year.

Information about your event must be written copy… E-mail, FAX, mail or delivered to our office. To limit errors 
and omissions phone messages about events will not be accepted. A telephone number for information must 
be included.  Public Service Announcements Courtesy of Real Estate Magazine.
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BIG MONEY FUNDS ARE 
BUYING MOBILE HOME PARKS 

ACROSS THE NATION
The Woods activism helped dodge buyout bullet

by Frank Hartzell

As the residents of The Woods enjoyed life in their cozy, wooded community back 
in 2019, comedian John Oliver hosted a Last Week Tonight episode on an alarming 
nationwide trend that had rather suddenly made living in a mobile home park finan-
cially precarious.

“Buying a mobile home and renting the land underneath it can be financially cat-
astrophic. And it is very important that anyone considering doing that knows the 
risks involved,” Oliver said on the episode. “One potential solution is for residents to 
band together and buy their own park, keeping it out of the hands of speculators or 
developers—-and while that sounds inherently like a longshot, there are nonprofit 
groups that have had real success in helping tenants get financing to do just that,” 
Oliver said. 

The trend had caught the notice of the likes of The New York Times and Rolling 
Stone magazine, which reported that huge investor funds had begun investing in 
mobile home communities that had been considered too downscale for big money. 
These Wall Street funds were buying mobile home parks and raising rents. Gone 
were the days when mobile home parks were owned by fellow gray hairs, living in 
the manager modular in community with the residents.

The residents of The Woods, when they learned that the mobile home park where 
their homes were permanently “parked” would be going on this red hot market, 
quickly became avid readers of these news stories and soon were doing just what 
Oliver suggested. When investor funds buy parks, rents usually go up and the sale 
values of the mobile homes go down (due to the higher rents). Often new rules from 
fund owners are passed that strip parks of unique amenities, as well, in order to 
make the parks more sellable.

Several big corporate buyers put in bids when The Woods went up for sale. The 
local senior citizen resident-owners were told their park would be put up for sale 
in May 2021 and managed to put in a bid of their own. The residents were able to 
quickly organize an ownership entity with the help of two nonprofit organizations, 
both doing their first deal ever in California, with more planned. Although their bid 
was lower than others, including from these big money funds, the seller, Sequoia 
Living, was willing to choose the residents’ lower bid and sell the park to them, with 
the deal closing in December 2021.

The trend could impact other local mobile home parks, especially those with lower 
rents. A report in 2021 by the best known commercial real estate data service quoted 
in The New York Times said institutional investors purchased 23 percent of manu-
factured housing park purchases over the previous two years, up from 13 percent in 
the two years before that. That has made the investors among the country’s largest 
landlords. Some twenty-two million people live in manufactured homes in the United 
States, according to the Manufactured Housing Institute, a national trade organiza-
tion. And Fannie Mae said that manufactured housing represents more than 6 per-
cent of the nation’s housing units.

“While this is still a minority of purchases, it is the highest percentage ever re-
corded and part of a dramatic change in affordability,” said Megan Krekorian of the 
California Center for Cooperative Development CCCD, which works to help people 
gain and keep access to affordable housing.

The Woods—Continued on Page 17

park. The couple determined that if either one of them became infirm and needed specialized 
care, the other would be living close by. Unfortunately, the cost to run The Lodge consistently 
surpassed its revenues and it was forced to close in 2013. Although the closure of The Lodge 
was a huge disappointment for Chess, Baldocchi, and many of the other Woods' residents, they 
chose to stay because of the beauty and enchantment of living in a such a peaceful and natural 
place and with such a strong community. According to Chess, the fact that he was living in a 
manufactured home park was never really a part of his consciousness because it was unlike any 
of the parks of its kind that he had ever seen.

A PLACE FOR HERMITS AND SOCIAL BUTTERFLIES
Some Woods' residents prefer their own company, while others like to socialize with their 

neighbors, but in any event, there are lots of opportunities to engage socially. Communitywide 
events include an annual barbecue, flea market, and holiday gatherings. Some of the weekly 
activities that were suspended during Covid are now up and running again. These include bridge 
and exercise classes that are also open to seniors in the local community. A swimming pool, 
spa, and exercise room are available for the sole use of residents and their guests. The Woods 
boasts quite a few professional musicians who periodically put on free concerts for the com-
munity to enjoy, and many accomplished artists who continue to create in their retirement. 
Friendliness seems built into the infrastructure. Morning, noon, and evening, people are walking 
their dogs or strolling amid the beauty, stopping in for a coffee or a drink at someone’s place, 
visiting and keeping up with the news along the way.

DODGING A BULLET
Buying a home in a manufactured or mobile home park has long been viewed as one of the 

most affordable paths to home ownership. Many of the original mobile home parks in the U.S. 
were owned by “mom and pop” operations who kept their space rents low so that tenants could 
afford to live there long term. Eventually, word got out to investors that owning these types of 
parks could be very lucrative and institutional investors and private equity firms started piling 
into the space. One of the largest mobile home park owners is Sam Zell Equity LifeStyle Proper-
ties. This company has over 140,000 manufactured home parks in its portfolio. One of Warren 
Buffet’s acquisitions includes Clayton Homes, one of the largest manufactured home builders 
in the U.S. Generally, when parks are purchased by investors, the space rents and operational 
fees start to go up quickly and aggressively, so it’s not uncommon for owners to be priced out of 
their homes. Although they are often referred to as “mobile home parks,” this is a misnomer, as 
owners who are forced to sell might have to leave their homes behind if they are unsuccessful in 
finding a buyer. If a home is attached to a foundation or will cost thousands of dollars to move, 
then it is not truly mobile.

With the expert help of ROC-USA, the residents of The Woods were triumphant in their bid to 
buy The Woods and at the end of 2021 the park officially became a Resident-Owned Commu-
nity despite fierce competition from a variety of investment groups. As an LEHC (Limited Equity 
Housing Cooperative) the lot rents or “carriage fees,” as they are officially known, will have the 
best chance of keeping this gem of a manufactured home community affordable for years to 
come. 

For the people who live in this vibrant community, “We Own It!” isn’t just a catchy motto. 
What's telegraphed in those three little words represents an amazing accomplishment: follow-
through on a commitment to their own agency in the world. They risked taking this on with grit, 
grace, trust, and courage, they prevailed, and they are rightfully proud.

ABOVE: Walking trails in and around The Woods and in Little 
River's unique pygmy forest keep over-fifty-five residents out in 
Nature and in shape. Photo by Francois.

The Woods—Continued from Page 14
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As the residents of The Woods enjoyed life in their cozy, wooded community back 
in 2019, comedian John Oliver hosted a Last Week Tonight episode on an alarming 
nationwide trend that had rather suddenly made living in a mobile home park finan-
cially precarious.

“Buying a mobile home and renting the land underneath it can be financially cat-
astrophic. And it is very important that anyone considering doing that knows the 
risks involved,” Oliver said on the episode. “One potential solution is for residents to 
band together and buy their own park, keeping it out of the hands of speculators or 
developers—-and while that sounds inherently like a longshot, there are nonprofit 
groups that have had real success in helping tenants get financing to do just that,” 
Oliver said. 

The trend had caught the notice of the likes of The New York Times and Rolling 
Stone magazine, which reported that huge investor funds had begun investing in 
mobile home communities that had been considered too downscale for big money. 
These Wall Street funds were buying mobile home parks and raising rents. Gone 
were the days when mobile home parks were owned by fellow gray hairs, living in 
the manager modular in community with the residents.

The residents of The Woods, when they learned that the mobile home park where 
their homes were permanently “parked” would be going on this red hot market, 
quickly became avid readers of these news stories and soon were doing just what 
Oliver suggested. When investor funds buy parks, rents usually go up and the sale 
values of the mobile homes go down (due to the higher rents). Often new rules from 
fund owners are passed that strip parks of unique amenities, as well, in order to 
make the parks more sellable.

Several big corporate buyers put in bids when The Woods went up for sale. The 
local senior citizen resident-owners were told their park would be put up for sale 
in May 2021 and managed to put in a bid of their own. The residents were able to 
quickly organize an ownership entity with the help of two nonprofit organizations, 
both doing their first deal ever in California, with more planned. Although their bid 
was lower than others, including from these big money funds, the seller, Sequoia 
Living, was willing to choose the residents’ lower bid and sell the park to them, with 
the deal closing in December 2021.

The trend could impact other local mobile home parks, especially those with lower 
rents. A report in 2021 by the best known commercial real estate data service quoted 
in The New York Times said institutional investors purchased 23 percent of manu-
factured housing park purchases over the previous two years, up from 13 percent in 
the two years before that. That has made the investors among the country’s largest 
landlords. Some twenty-two million people live in manufactured homes in the United 
States, according to the Manufactured Housing Institute, a national trade organiza-
tion. And Fannie Mae said that manufactured housing represents more than 6 per-
cent of the nation’s housing units.

“While this is still a minority of purchases, it is the highest percentage ever re-
corded and part of a dramatic change in affordability,” said Megan Krekorian of the 
California Center for Cooperative Development CCCD, which works to help people 
gain and keep access to affordable housing.

The purchase of The Woods by its own residents marked the first time that ROC 
(Resident Owned Communities) USA and the CCCD each were involved in a resident 
acquisition of a California “mobile home” park. ROC USA began in New England and 
created a movement there of many mobile home park residents banding together and 
buying their own parks. That has spread west. The CCCD has been helping create 
cooperative ownership in many forms especially for underserved communities and, 
prior to that, was the UC Davis Center for Cooperative Development, but had not been 
involved in mobile homes. Never before did mobile home parks face such instability 
due to the influx of big money.

ROC USA now works with 296 mobile parks across twenty states helping residents 
of 21,000 homes own their own parks and rule out sudden eviction or unexpected 
big rent hikes.

In November 2020, CCCD was certified to deal with ROCs. The organizations are 
now working with other California mobile home parks to allow other residents to buy 
those parks. (None in Mendocino County at this time.) 

As residents of The Woods found, buying one’s own park requires a tremendous 
amount of accounting, legal, financing, and regulatory knowledge skills. The two 
nonprofits helped bridge this gap, along with active work by the charged up owners, 
who are often seniors. The CCCD has a contractual obligation to stay with The Woods 
for ten years to deal with these matters. Senior parks like The Woods have many 
people living on Social Security, although some have retirement funds.

The ongoing governance training and business coaching is provided by CCCD for 
ten years. Krekorian said most of the time Resident Owned Communities stick with 
their CTAP (Certified Technical Assistance Providers). The CCCD helps with connec-
tions to accountants, lawyers, and management issues, while the residents are the 
ones who take and use that information.

“We are there to guide them there to have all the education they need to seek out 
the right professionals and make the best decisions,” Krekorian said.

RESIDENT-OWNED COMMUNITIES ARE 
A MUCH BIGGER ISSUE THAN ROC USA

California and Florida have more mobile home parks than most of the country. 
There are currently a hundred, eighty-one resident-owned “mobile home” parks in 
California, including the newest, The Woods. But many more have been acquired by 
investors, with residents losing out. Residents buying their own parks has long been 
a difficult process and now figures to get even more difficult, with private owners 
making offers and residents not even aware of the entire process. Mobile homes are 

classified as “chattel,” like cars, RVs, and boats; they cannot be financed by most 
programs designed for homeowners. Up until now, a very small group of special 
financiers have helped residents buy their own parks in California.

While those financiers have been successful getting mobile home residents groups 
to the closing table, ROC USA helps with much more. “We are the only group that 
does this in the way we do it,” said Mike Bullard, spokesman for ROC USA. ROC USA 
finds, certifies, and works with local-state nonprofits like CCCD to do the groundwork 
in a partnership arrangement paid through the financing and grants.

WHERE IS THE SUDDEN INTEREST 
IN MOBILE HOME PARKS COMING FROM?

Wall Street publications say much of the fervor of big money funds comes from 
huge profits made from the stock market. With the stock market making many of 
these investors nervous, this type of money has moved rapidly into unconventional 
real estate investments, including farmland, wineries, and mobile home parks. These 
people generally leave the management of the funds to professional managers at 
investment funds and Real Estate Investment Trusts (REITs).

Bullard said mobile home parks are the most successful class of commercial real 
estate recently, outpacing even perpetual winners like self storage and strip malls.

Bullard relayed several stories where efforts to help residents buy their own park 
failed and elderly people had to search for new housing for the first time in decades. 
They often find that there is no place to move their home to or that the home cannot 
be moved (as is in the case in The Woods)

“The one that stands out was in Minnesota where the owner decided to sell for 
redevelopment and everybody had to leave. A couple of homeowners with nowhere 
to turn took their own lives,” said Bullard. News articles about that case show that 
the project in St. Anthony never got going and allegations were made that the entire 
effort was made to get rid of people of color.

The advent of big investors into mobile home parks has meant big rent increases 
for many, improvements for some, but also a widespread crackdown on individuality 
in mobile home parks, in an effort to make every unit look like every other unit and 
every park look as much as possible like every other park. This is driven both by the 
desire of investors to make it easier to sell parks and replace residents with others 
and by peculiarities in financing that make parks much easier to finance if all the 
units look alike. Financing by Freddie Mac and Fannie Mae, which are supposed to 
help average people with home ownership, often works in favor of the deep pocketed 
funds and against the difficult financing that resident-owned communities have to re-
sort to. Huge Real Estate Investment Trusts have the perfect qualifications to assume 
very low interest Freddie Mac and Fannie Mae loans, intended only for low-income 
and working people, and beat those very people out of the chance to own their parks, 
said Krekorian.

“Sometimes the truth is, organizations set up to support affordable housing only do 
so if they are supporting a cookie cutter approach.”

Investors have also been taught how to profit by buying up mobile home parks and 
raising the rents by the emergence of the Mobile Home University, which was one of 
the targets of John Oliver’s program (and other similar programs). A program called 
Mobile Home University, offered by two of the largest owners of mobile home parks 
in the nation, gives investors a three-day learning conference for about $1800 to 
learn how to buy mobile home parks and make big profits. Investors learn that mobile 
home park owners will absorb rent increases because their biggest asset costs at 
least $5000 to move and there is usually no place to move it to. 

The very reason that many never invested in mobile home parks—the investor 
owns none of the homes—turns out to be an excellent reason to invest in a time of 
rising prices of the underlying land and very limited access to new places to live. The 
real estate fund that buys an apartment complex often finds it has to spend a fortune 
fixing plumbing, leaky roofs, electric and such: All those issues are the responsibility 
of the homeowners in a mobile home park.

  Extensive regulations in California make living in new parks cost-prohibitive. Many 
older parks in Florida were poorly built in the first place and are badly run down now, 
but with investors willing and able to pour money in, they can be fixed up to be safe, 
healthy, and appealing all, of course, leading to sometimes exorbitant rent hikes.

“There’s nothing more American than baseball, hot dogs, apple pie … and mobile 
homes? It’s true. There is no more ‘American’ form of housing than the good old 
trailer park. How did that happen and why are so few people aware of this fact?” said 
an intro on the Mobile Home University website.

Investor funds do another incredibly important thing—they move fast to buy parks 
that may have had unchanged ownership for decades. This has compelled some 
states, such as Colorado (where ROC USA has increased its presence in recent years) 
to pass laws requiring first law of refusal by park residents. That law has met resis-
tance in California, so far.

WHAT CAN RESIDENTS DO TO PREPARE?
What can mobile home park residents do to prevent their parks from being pur-

chased for high cash prices by giant Wall Street funds? Krekorian said nothing hap-
pens until an owner is willing to sell and many like what they are doing and have a 
connection to residents. But high dollar offers can come in. “The best thing is to start 
educating themselves. When an offer does come in, the residents have to be able to 
organize very quickly,” Krekorian said. She said residents could form an association 
ahead of time or write the owner a letter asking if they could please be notified before 
the property is listed. REM
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VACATION RENTALS
VACATION RENTAL MANAGEMENT

WWW.PACIFICBLUE.BIZ    CARLON@PACIFICBLUE.BIZ
707.357.2520

��    FOR A PHOTO ALBUM OF THESE AND ALL OUR RESIDENTIAL, LAND AND COMMERCIAL LISTINGS, PLEASE SEE FOR A PHOTO ALBUM OF THESE AND ALL OUR RESIDENTIAL, LAND AND COMMERCIAL LISTINGS, PLEASE SEE gbrealty.comgbrealty.com    ��

Gale Beauchamp, BROKER    gbrealty@mcn.org
Carol Ann Walton, REALTOR®   cwalton@mcn.org
Masha Grohman, AFFILIATE BROKER    mashabyc@yahoo.com 

  Gale Beauchamp Realty �
 345 Cypress  |  Fort Bragg, CA 95437  |  tel: 707.964.5532

Gale Beauchamp, broker               gbrealty@mcn.org
Masha Grohman, affiliate broker   brokermasha@gmail.com 
Cheryl Scott, realtor® cheryl@cherylcovington.com 
Tom Hawkins, affiliate broker  tomhawkins.gbrealty@gmail.com

VERY BEACHY but with town 
conveniently just down the road and 
coastal trail. � e wide ocean views and 
beach at Virgin Creek are yours from 
this 2,500 sq. ft. home. � e spaciousness 
starts in the living room with vaulted 
ceiling and loft. � e master suite, guest 
bathroom, and o�  ce are o�  to the left 
with the remaining two bedrooms and 
bath located at the opposite end of the 
house. Abundant, tasteful countertops, 
eating bar, generous cabinet space, 
laundry room, and laminate � ooring 

are features. A second front entry area is sunny and bright and opens to a family room central to 
the other bedrooms providing multiple living options. Newer drilled well. Adjacent to state park 
and a public trail on the north side.      (28358) $985,000

PRIME LOCATION IN THE 
SUNBELT out Sherwood Road east 
of town—this great one-acre parcel 
has been nicely cleared of brush 
making it very easy to see the full 
property. A corner lot, it is partially 
fenced and deep enough to place a 
home back o�  the road for privacy. 
Come take a look at this � ne spot for 
building your home. A rare o� ering. 
Wet weather septic testing has been 
completed in 2022 by Rittiman and 
Associates for a high line system. 
Location and design to be arranged 

and determined by buyer.       (28357) $185,000

CLEAN, LIGHT AND 
SPACIOUS, this wonderful cozy 
house on the lake is ready for the 
new owner. Surrounded by porches 
and decks, it boasts a great � oor 
plan and a quiet location near the 
southeast end of the park. New 
triple-pane windows in the living 
room are a great update in addition 
to the fresh paint and Fischer & 
Paykel refrigerator. Enjoy cozy 
winter nights by the pellet stove 

or summer evenings on the grand deck watching swans and sunsets... Just across the street 
from the Pudding Creek Beach and the coastal trail stretching for miles along the ocean both 
directions.                       (28318) $250,000

PRICE REDUCED $30,000

PANORAMIC VIEW AND 
EXQUISITE HOME PLANS 
OFFERED WITH THIS 
FORT BRAGG CITY LOT. 
Enjoy outstanding ocean views 
and close access to coastal trail 
and Glass Beach! Located at the 
west end of town, this 75 ft. x 
100 ft. lot overlooks the coastline 
and ocean with clear, impressive 
views. The proposed residence is 
designed taking full advantage of 

the views from the second-floor living area and a rooftop deck. The residence is designed 
with ADA accommodations in mind including an elevator and includes triple garage and 
attached 1 bedroom, 1 bathroom ADU. Just blocks from downtown yet worlds away looking 
west across the ocean. Owner financing possible.            (27922) $280,000
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1000 MAIN STREET   |   MENDOCINO, CALIFORNIA 95460   |   707.937.3900   |   Offi ce@PamelaHudson.net

VISIT OUR WEBSITE PAMELAHUDSON.NET TO VIEW ALL OUR LISTINGS

PAMELA R. HUDSON
BROKER,

BRE #01036573
707.813.0813

MEG WILSON
REALTOR®  

BRE #01720911
707.357.7781

OAKLEY MCELHINNEY
REALTOR®  

BRE #01968773  
707.813.0813

MACKENZIE RAIN
REALTOR®  

BRE #02167650  
707.734.0956

JIM WILSONJIM WILSON
REALTORREALTOR®®    

BRE #02158762  BRE #02158762  
707.962.7479707.962.7479

THOMAS R. HUDSONTHOMAS R. HUDSON  
ATTORNEY-AT-LAWATTORNEY-AT-LAW

Pamela Hudson Real Estate
E N E R G Y  |  E T H I C S  |  E X P E R I E N C E

• Broker-Owned and managed with 33 years of fi nance and sales experience.

• Year after year record sales of notable Mendocino coastal properties.

• Consistent decades-long support of community non-profi ts.

• Probate and trust sales certifi ed.

• Finance specialist with past mortgage company ownership for 17 years.

• Distressed sales expert. (divorce, death, bankruptcy)

• Thousands of transactions completed.

Please contact us today.

WHY CHOOSE PAMELA HUDSON REAL ESTATE?
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